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promise.   No one handled angry men better.   Each felt,
and probably felt truly, that he had the sympathetic
understanding of the intermediary negotiator.   This was
due to his sensitively sympathetic nature.   The same
sensitive sympathy puts him in immediate touch with
the emotions of a public meeting.    When he addresses
an audience of bankers in the City of London, he cannot
fail to catch their tone, and both the ideas he expresses
and the form in which he puts them are agreeable to his
audience.   The strongest warning ever plainly uttered
to Germany came from his lips in the City of London,
and then also he was voicing the opinions of the people
he was addressing.    In fact it may be suspected that the
feeling of the audience led him to state their case with
somewhat less restraint than he might have used had
his audience been colder.   For the same reason when he
went down to Limehouse and held up Lord Rothschild
and other prominent citizens of London, no less patriotic
than himself, to scorn and ridicule, he was merely voicing
the ignorant prejudices of the crowd in the hall, and
gathering the incense of cheers and enthusiasm from
them, not because of the wisdom and enlightenment they
were drawing from him, but because he was saying what
they felt.   Yet the same man who had abused the capi-
talists of England throughout the length and breadth
of the country from all kinds of popular platforms, was
able, without the least difficulty, to become their spokes-
man and executive officer when war broke out and the
need for co-operation with the whole body of capitalists
became imperative.    No one was ever a more docile and
consequently a more efficient Chancellor of the Exchequer
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